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Buy, Buy, Buy Unconsciously!

You have bought, unconsciously, your entire life!
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Zero Effort Selling ®

Your Words & Presence Are Power!
(Or not)

YOU CAN cast a ñspellò with words. 

What Is Persuasion & Influence?

The Only Thing You Will Ever Get Paid For 
Is Your Ability To Persuade Others! 

ñUse your words carefully, because the words 
you use today will influence your clients (people) 

today and twenty years from now.ò 
Milton Erickson
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Think Left ïThink Right

Ignore the word, SAY the COLOR as fast as you can.

Your brain FIRST reads (buys) unconsciously before consciously.



Letôsfollow each other on facebook & twitter: jimfortin

NeuroPersuasion ®     
(Brain Persuasion) 

Left Brain

Conscious

Analytical

Rational

Short Term Memory

Content

What People Think

Right Brain

Unconscious 
Non Analytical
Irrational
Long Term Memory
Process
How People Think

Persuasion is 5% CONTENT and 95% PROCESS
Influence is 5% conscious and 95% unconscious.
Youôre always talking to their unconscious mind!

YOUR THOUGHTS
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Will The Real Buyer Please Reveal 
Yourself!

"Most of the decisions you 
make aren't based on 
conscious reasoning." 

Alex Pouget, Associate 
Professor of brain and 

cognitive Sciences, 
University of Rochester
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People Buy On _____?

EMOTION

IMAGINATION


